
to which we can market our own unique exper-
tise and client service.” 

Benefits of membership
Mr. Martin noted that Adams, Martin & Associ-
ates is very new to TIAG, but the firm is very 
pleased with what they have seen so far. The 
firm values having access to an international 
association of tax and accounting profession-
als, so that it can provide its clients with the 
best information and service possible should an 
international tax or accounting issue arise.

“When we meet with a prospective client, we 
want to be able to tout our own international tax 
experience, and the international resources we 
have access to via TIAG.”

Mr. Martin added that the firm recently had 
a client who provides theatre design services 
that had performed contract services in Puerto 
Rico and Canada in 2010, and the firm wanted to 
know their filing requirements.

“We were able to reach out to CPAs in those 
areas and gather the information needed to 
properly advise our client,” said Mr. Martin.

Mr. Nunes stated that NUCASE is very excited 
about its recent membership with TIAG, and 
that the firm expects that it will be of great value 
regarding good practices and experiences ex-
change. He also expects new opportunities with 
international firms that want to develop their 
business in Portugal.

Mr. Ndiaye noted that BND Consulting has 
a lot of expectations for more opportunities to 
collaborate with stronger firms through joint 
ventures, knowledge sharing and training.

“We value the autonomy left to member 
firms while sharing strong ethical values,” 
added Mr. Ndiaye.

Recommendations
Mr. Nunes stated that NUCASE has already 
recommended membership of TIAG to Arrabe 
Assessores, from Madrid.

“We have had a partnership for a long time 
and the opportunity of being available in an 
international alliance is very interesting,” said 
Mr. Nunes.

BND Consulting would also recommend 
membership to the alliance, and has started with 
its partners in West Africa. Mr. Ndiaye believes 
that this will strengthen the firm’s competitive 
position in West Africa.

Mr. Martin concluded: “For firms that have 
clients with international issues, we definitely 
would encourage them to investigate how TIAG 
membership could benefit their clients.”

Lowe Lippmann is a premier chartered accounting, 
financial services and consulting firm in Melbourne, 
Australia, with over 60 years of experience.

“The success of Lowe Lippmann can be gauged by our 
total commitment to pursuing our clients’ interests in 
a positive, professional and energetic manner,” said 
Joseph Franck, senior partner. “Ultimately our suc-
cess is measured by our clients’ success.”

The firm’s clients represent a broad range of 
industries and vary in size from individual employees 
and investors to companies with annual turnovers in 
excess of $100 million.

“Clients have for many years relied on Lowe 
Lippmann’s technical and business skills. The close 
working relationship our partners, consultants and 
senior personnel have with clients ensures a thor-
ough understanding of each client’s financial circum-
stances, enabling us to tailor appropriate strategies to 
achieve their objectives.”

Lowe Lippmann has a long-standing involvement 
with family businesses which receive the direct atten-
tion of the firm’s partners, ensuring they achieve the 
maximum rewards from their business and, where 
appropriate, the firm assists them in formulating their 
succession plans and exit strategies. Lowe Lippmann 
acts for many clients who are the second and third 
generations of its original client families. 

The firm continually implements improvements in 
technology and procedures and offers a comprehen-
sive range of traditional and specialised services in 
keeping with its clients’ varied requirements.

Lowe Lippmann joined TIAG in January 2003 as a re-
sult of the dissolution of the firm’s previous affiliation. 
This membership has provided the firm with direct 
access to quality accounting firms all over the world.

“We value the exchange of ideas gained through our 
membership and the lessons acquired from other’s 
experiences,” said Mr Franck. “This aids us in refining 
our own practice to ensure we deliver world class ac-
counting and business services to our clients.”

As members of TIAG, Lowe Lippmann looks forward 
to the alliance expanding and focusing on regional 
firms working together more than in the past.

“Joining the TIAG alliance is a great opportunity 
to be part of a global accounting community and 
provides a platform for us to engage with like-minded 
accountants across international waters and leverage 
off their local market knowledge expertise when 
necessary,” concluded Mr Franck.
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Senior Partner
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+61 3 9525 3777
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“For firms that have clients 
with international issues, we 
definitely would encourage them 
to investigate how TIAG membership 
could benefit their clients.”


